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feeds social change in the community  
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Andrew Glantz of GiftAMeal. 

 
At age 23, Andrew Glantz is CEO of GiftAMeal, a rapidly growing startup that has 
provided more than 100,000 meals for food pantries. He was voted most likely to be a 
billionaire by Olin Business School students and he graduated Magna Cum Laude at 
Washington University where he received the Joseph W. Towle award for strongest 
academic achievement and most potential in the area of strategic leadership. Glantz was 
included on the Alpha Kappa Psi international business fraternity 40 Under 40 list 
alongside the cofounder of Reddit and vice presidents of Lyft and UBS. 

GiftAMeal "gives diners another reason to go to their location," said Glantz, who lives in 
University City. "From the user perspective, it's a free way to give back to the community 
and be a part of the solution to the hunger problem. Each time somebody takes a photo, 



	
	
	

GiftAMeal makes a monetary donation to a local food bank. In St. Louis, 
that's Operation Food Search." 

Glantz’s penchant for superlatives started at the Brentwood School in Los Angeles where 
he was ranked No. 1 debater in the United States. He went on to attend Washington 
University where he majored in leadership and strategic management. Glantz developed 
a passion for entrepreneurship after becoming an owner of the Washington University 
reuse and exchange store Sharing with a Purpose (SWAP). 

Glantz’s entrepreneurial strengths became apparent to those around him. Cliff 
Holekamp, academic director for entrepreneurship at the Olin Business School said, 
“Andrew is a natural entrepreneur. He has the innate ability to see opportunities, avoid 
roadblocks and to hustle his way through to his set goals. Andrew has both the work 
ethic and the strategic reasoning needed to find success as an entrepreneur.” 

Glantz came up with his GiftAMeal concept following his freshman year at Washington 
University. GiftAMeal is an app that allows restaurant patrons to make a donation to a 
local food pantry by simply taking a photo of their meal. The donations come from fees 
paid by restaurants to be listed on the app. Holekamp serves and adviser to GiftAMeal 
and the business was developed at Washington University. 

“I think GiftAMeal is a particularly innovate concept. His platform allows for any 
restaurant to engage in a compelling social responsibility program. Not only, does it 
position them as a socially conscience business, but it delivers them tangible marketing 
value in the process. It’s a win-win for both the restaurants and for the people who are 
being helped by the meals donated through the platform,” Holekamp said. 

Where did the idea for GiftAMeal come from? While I was at Navitas Capital, the 
other intern — GiftAMeal co-founder Aidan Folbe — and I were on a lunch break at a 
restaurant in the area and as we were talking about how the restaurant had good food 
and not a lot of customers and we wondered why. It was then we came up with the very 
original idea of GiftAMeal in order to drive traffic to restaurants and help people find 
good places to eat. I had been involved in a lot of charity work so that was kind of in the 
back of our minds. The official launch was in 2015. 

How did you fund your startup? Originally, it was Aidan’s and my savings pooled 
together. We started experimenting, learning, talking to people in the industry and 
interviewing different app developers. We ran through that money and the original 
version of the app failed within two months. We started a Kickstarter campaign which 
was 285% percent funded. We ran through that and then then we won a bunch of 
different pitch competitions and grants. That kept us running for a while and then in 
spring 2016, we got our first investment from Capital Innovators. In 2017, they invested 
$100,000 in us. We were the first undergraduate students startup they had ever 
invested in. 



	
	
	

How has the reception been for GiftAMeal? We have won three different People's 
Choice Awards at St. Louis' Startup Connection, at the Mobileys and at the Recess pitch 
competitions. Everybody likes the idea that people can make a difference by turning a 
photo into food. The big challenge that we face is how can we change people from 
rooting for us to actually using the app and helping make this possible. 

How are your numbers? We've grown to the point now that we are cash flow neutral. 
So we've reached a breakeven point and that's been great — somewhat artificially 
because I'm not being paid a salary yet, but we’ll be on track for breakeven including 
salaries by the end of 2019. The restaurant revenue has been growing with more than 
100 restaurants on the app – 75 in St. Louis, 25 in Chicago and six in Detroit. Our 
monthly revenue is 195% higher than last year. 

GiftAMeal is a for-profit corporation. Why include the social good 
piece? With GiftAMeal, I am hoping to prove that a profit-with-a-purpose company can 
be successful. I'm a big believer that profits and purpose aren't conflicting goals. They're 
goals that can be synergistic and they can be building each other up. If we're successful 
and we become extremely profitable, we will be able to give a lot to the community and 
so that's something that I'm a big believer in. 

So why did you decide to keep the donations from GiftAMeal local? It's really 
important for people to support others in their own community. We even added in this 
little new feature into GiftAMeal that shows maps where you can see what pantries we’re 
giving to in your area. Then, when we added all the different pantries that Operation 
Food Search gives on the map, I noticed there was one down my street. I don't see the 
problem every day in terms of the people in my neighborhood that are facing food 
insecurity, and so knowing about things like this is something that makes you feel 
obligated to help your community. I think that makes a really big impact, in terms of 
everybody supporting one another. 

What do you enjoy most about being an entrepreneur? I really enjoy the quick 
pace, the challenges that I’m presented with and the conversations I’m able to have with 
people. I found that especially in St Louis, people are really open to talking to me and 
advising me. So I've been able to get into a room with a lot of really smart people and 
soak in their wisdom. 

When did you first get interested in entrepreneurship? I actually changed 
majors at Wash U eight times. I definitely did not know I wanted to be an entrepreneur 
even if I had entrepreneurial tendencies. During my freshman year at Wash U, I became 
an owner of the trading post storefront SWAP. I had stopped by and liked their mission. 
I went in with a list of business ideas for how they could improve on things and they 
invited me to their executive meeting, brought me on as an intern for two months and I 
joined as an owner right after that. 



	
	
	

What has been challenging? Initially, getting the first restaurants to sign. The 
biggest challenge that we face now are figuring out how to scale GiftAMeal from what we 
have, to being a nationwide company. That's in terms of what the hiring plans are going 
to be, what we have to adapt our sales processes, how do we decrease our costs for 
customer acquisition and how do we increase user attention. Then the big thing I'm 
looking at right now is fundraising for the next round, whether we can raise it all in St. 
Louis or whether we have to go to the coasts. 

What do you do for fun? I play a lot of basketball and volleyball with friends. I like to 
eat. Trying new foods and going to restaurants is really fun for me as well as basic things 
like Netflix and going to movies with friends. 

What are you reading right now? I just finished the book "The Brand Within" by 
Daymond John. That was a really interesting one and was influential in terms of how I 
as the CEO of GiftAMeal represents the GiftAMeal’s brand with my actions. Books like 
"The Lean Startup" by Eric Ries have been influential and in terms of fiction, I'm a big 
Harry Potter fan. 

Where do you go to eat? VietNam Style is one of my favorites. I'm also a big fan of 
ZZA Pizza. 

What inspires you? I'm motivated by the impact that we can make, and then I'm also 
motivated internally to prove that I can build something. When I look at role models 
and people that are driven, I see people that have built things. When you're looking at an 
Elon Musk or Mark Zuckerberg or Steve Jobs or Bill Gates, or even somebody like Kobe 
Bryant, I look at all these people and I think why can't I be one of them. Although I’m 
just 23, my motivation is to continually improve myself and to prove that I can build 
something like that. 

As an L.A. native, why did you choose St. Louis for your startup? I think St. 
Louis has a lot of strengths. The community is very tight knit and everybody's really 
welcoming, willing to offer advice and make introductions to other people in the 
community. Whenever I've needed a helping hand or support system, St. Louis has been 
there. There's also been a ton of entrepreneurial resources that have been developing 
since I've been here. There is just an underlying drive in St Louis to keep on improving. 


